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Agenda
• Recap of new rules (high level) 

• MLS prohibitions/guard rails

• Buyer broker compensation

• Dive into some details
• New Florida Realtors© forms

• New FRBAR Riders

• New Compensation Agreements

• Fund Member/Closing agent role

• Resources for Fund Members

1

2



1/3/2025

2

New Rules

New Rules

• No offer of broker compensation can be made 
on or through the MLS

• Agreements between consumers and brokers 
must contain a disclosure in bold print:

“Brokers commissions are not set by law 
  and are fully negotiable.”
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New Rules
• Before a Realtor can “work with” a buyer or “tour a home” 

with a buyer, there must be a written agreement between 
Buyer and Buyer’s Broker

• Showing Agreement vs. Buyer Brokerage Agreement

• Must provide for payment to the Broker

• Amount must be “objectively ascertainable”

• This is the maximum the Buyer Broker can receive through 
“any source”

• Trumps subsequent agreements with conflicting terms!

Buyer Brokerage
Agreements
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Buyer Brokerage Agreements
Key Provisions

Buyer Brokerage  Agreements
Other Provisions
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Working with Buyer

• How does the Buyer Broker find out if Seller is willing to pay 
anything toward BB compensation?

• BB contacts the listing agent – phone, text, email?

• Listing agent/broker website

• Flyers on-site

• Is there a Seller concession shown on the MLS?

• Social Media

• Make an offer!

Changes to 
Listing Agreements
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Working with Seller
• Where does Seller’s willingness to pay show up?

• Listing Agreement

• Seller can
• Agree to pay listing broker X% (Par. 8) and authorize listing 

broker to pay Buyer Broker X% from that amount. (Par. 10a)

• Agree to pay Buyer Broker directly – X%. (Par. 10b)

• Refuse to pay anything. (Par. 10c)

• Seller concessions (Par 3c)

• Modifications to Florida Realtors Listing Agreement

Listing Agreement

11

12



1/3/2025

7

Listing Agreement

Listing Agreement

• Par 3(c) – Seller Concession
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New FRBAR Riders

Options for Buyer

• If BB cannot get any information, what next?
• Make an offer that includes the Seller agreeing to pay X% to the 

Buyer Broker.

• Include in “other provisions” of the FRBAR contract

• Seller agrees to a concession (could be on MLS)

• Use one of the new riders produced by FRBAR
• “FF” – a credit to the buyer toward Buyer Broker compensation

• “GG” – a contingency
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Contract Rider “FF”

Contract Rider “GG”
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Compensation Agreements
CASB

Compensation Agreements
CABB
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Discussion
• Listing Agreement Par. 3c vs. Rider FF

• Listing Agreement Par 8 exceeds BB Agreement 

• Loan considerations

• Role of Fund Member
• Advising Brokers and Agents

• Advising Buyers and Sellers

• Role of Closing Agent

Fund Resources

• thefund.com

• Quick reference guide

• Presentations for Fund Members

• Florida Realtors© FAQs & other resources
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Thank you
for your time and attention

For more information please contact:

Shannon L. Widman
swidman@thefund.com | thefund.com

Thank You Slide
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